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MapkeTHHIoBMi MeXaHi3M yHpaBJIiHHA 0e3NeK00 BUPOOHUYOI AisNIbHOCTI
(Ha mpukaaai cuibcbkorocnoaapcbkux mignpueMmcrs Himewunnn)

CraTTIO TPHUCBSIYEHO aKTyadbHHM IpoOiieMaM (QOpPMYBaHHS MapKeTHHTOBOro MexaHismy (MM)
ynpaBiiHHs Oesmekoro BupoOHMYOi mismebHOCTI (BBJ). Metoto myOmikamii € HOCTiIKEHHS OCOOIMBOCTEH
BUKOPHCTaHHS MEXaHi3My Ha NpPUKIaAi AiSUTBHOCTI miampueMctB chepu arpapHoro BupoOHuiTBa (IICAB)
Himeuunan.

Hocmimkeno npakTuky 3anpoBamxenss Ha [ICAB cucteMn MapKeTHHT OPIEHTOBAHOTO YIPABIIHHSA, IO
NOJIArae y 3aCTOCYBaHHI MOCTIHHO OOHOBJIOBaHMX NPHHOMIB iNeHTH(]IKYBaHHS MOTOYHOI CUTYyallil Ha PHHKaX
MPOAYKILil, OLIHIOBAHHI PiBHA €(DEKTHBHOCTI HAJIATOKCHHS KOMYHIKAIi 3 KII€HTAaMH, CEKTOPAIbHOI IiHOBOT
MOJITUKY, OLIHIOBaHHI IIOKAa3HUKIB NPOJAXKIB, KIIOUOBHUX ITOKA3HUKIB €(EKTUBHOCTI BHUKOPHUCTOBYBaHUX
KaHANIB peaii3amii MpOAyKIii, pekiIaMHOi MisuTbHOCTI. HaBOXSATBCS apryMeHTH Ha KOPHUCTh JOIUIEHOCTI
MOCTIHHOTO pO3MMpeHHs cepu 3acTOCyBaHHS Ta IHHOBAIIMHOIO OHOBJIEHHS MM, SIK TOTY)XHOTO 3aco0y
JOCSITHEHHS Lylell He30MTKoBOi Ta pu3MK 3axuuieHoi aisuibHOcTi TICAB. YnockoHaneHHS iHCTpyMEHTapito
3anporoHoBaHOro MM € 0COOIMBO aKTyabHEM 32 YMOB IIOCTIHHOTO OHOBJICHHS, KOMIUIEKCHOI JUKATANI3aMi{
MPOIIECiB TOPTiBIIi, IHHOBaTH3aMii MPOIETyp MAapKETHHTY 32 YMOB NMEPETBOPEHHS ()aXiBLiB 3 KOHTPOIIHTY Y
IUTOBMX TapTHEPIB KEPiBHUIITBA, 3aIy4eHHS JO YYaCTi B YIPABIIHHA Iporecamu 3abe3ledeHHs Oe3meKd
BUPOOHHMYOT AisUIbHOCTI (paxiBLIB 3 aHai3y BENMKHX MACHUBIB JIaHHWX, MOCHJEHHS TEHJACHLINH 10 HUu(pPOBOTo
TUTaHYBaHHS, CKCIIOHEHIIIHHOTO PO3IIMPEHHS MOXJINBOCTEH Oi3HEC-aHATITHKH, MPUIIBHIIICHOI IHTEerpamii 10
cucreMn  3abesneuenHs BB/l  3acamy  KOHTpONIHTY  BHPOOHHMITBA  BHCOKOSKICHOI  OpraHigyHOi
CLIBCHKOTOCIIOAAPCHKOT IPOTYKIII.

[lepenbavyaerbcsi, 1m0 eQEeKTUBHE BHUKOPHCTaHHS Ta I[JieCpAMOBaHe YAOCKOHaleHHs MM
3abe3neuenHss bBJl mo3BonuTh minBUIIUTH piBeHb Bigmaui 3actocoByBaHux Ha I[ICAB GizHec-mopeneit
(OKpeMHX THITIB Ta HaNpsMIB OTPUMAHHSA JOXOMIIB, MAapKETHHIOBHUX KOHIICMIHA, METOMIB PHUHKOBOTO
IIHOYTBOPEHHS), 1 TAKOX HOTO perjaMeHTiB (OpraHizaliifHoOi CTPYKTYpH, Oi3HEC-NIPOLECiB, HABUYOK NPAaKTHIHOT
ISUTBHOCTI TIEPCOHAIY).

MAPKETHHT, EKOHOMiYHMI1 MeXaHi3M, BUPOOHMYA JislJILHICTh, yNIPABJIiHHSA 0€3MeK0I0 AislIbHOCTI

IMocTanoBka nmpo6Jemu. [TutaHHs BCeOIYHOrO BUCBITIEHHS Ta CIPOOM YCHILIHOTO
po3B’si3aHHs OararoacrekTHoi mpoOiemu ympaiinHa bBJl cywacamx IICAB mocriitHO
nepeOyBalOTh y LEHTPlI yBard BITYM3HSAHUX Ta 3apyObKHMX mociifHuKiB. OcoOauBO
3aroCTPIOETHCSL TOTpeda y MPOBEACHHI CHEIlaJbHUX JIOCTI/DKeHh B YMOBax IOCTIHHOTO
TeHEepyBaHHS 3arajJibHOi HEBU3HAUEHOCTI, sKa Ha0yBae BHKIIOYHOI aKTyalbHOCTI Ha
Cy4yaCHOMY €Tally pO3BUTKY PHHKOBOI €KOHOMIKM. [IpMUMHOI0 1Or0 MOKHa BBa)aTu
MyJIbTH(AKTOPHY HECTAOUIbHICTh, IOCWJIEHHS BIUIMBY I103a€KOHOMIYHUX (DaKTOpiB Ha
(opMyBaHHS MONUTY HAa TOBapH arpapHOro CEKTOpYy €KOHOMIKH, YJOCKOHAJIEHHS Ta
NOB’s3aHE 3 LKMM OJHOYACHE YCKJIATHEHHS 3aco0iB BHIUIMBY OpraHiB JEp’KaBHOTO
peryitoBaHHs Ha (QOpPMYBaHHsS I[IHOBOI TIOJNITUKH Yy KJIIOYOBHUX CEKTOpaxX arpapHoro
BUPOOHHUIITBA TEpEBaXHOI OiIbIIOCTI KpaiH-ydacHunb €C Ta KpaiH, II0 acoIlIOTh 3
€BPOTIEHUCHKOIO CIUIBHOTOIO, PO3IMIMPEHHS MOKJIMBOCTEH 3a/I0BOJICHHS IONMUTY B HHUX 32
paxyHOK TeHepyBaHHS HETPATUIIHHUX KaHAJIB pealli3yBaHHS MPOAYKIIil, TOPTiBIi B peKuUMi
on-line, TOTYXHOTO pPO3BUTKY 3aco0iB AMDKHTANI3alii TpOIeciB  BUPOOHUIITBA,
nepepoOsieHHS Ta peaji3yBaHHS CUIbCBKOTOCIOAAPCHKOI MPOAYKIi. 3a OyAb-KUX yMOB
KJIIOYOBOIO BUMOTOl0 10 edektuBHoro ynpasiinas [ICAB 3amumaerpcs Oe3meka Ta
0€330UTKOBICTD IIsUIBHOCTI.

© T.B. I'opoxoga, B.A. Ps6xka, O.C. 'apunos, 2025
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IToty>xHuM 3aco0oM 3a0e3nedyeHHs nepeaiueHux cranaapTis pyHkuionyBaHHs [ICAB
BUCTYIIA€ HAJIArO/DKEHHS Ta BHUKOPHCTAaHHS Ha HHUX Ha PETYJSAPHIA OCHOBI MOCTIHHO
obHoBmoBanoro MM BBJI. Ha BinMiHy BiJ YyHIBepcalbHHUX NiAXOAiB 10 ¢GopMyBaHHS
cucteMu (ipKATATBHOTO (TIOPUAHOTO (hi3WYHO-ITIPKATAIEHOTO) MApKETUHTY BHPOOHHYMX
HiAIPUEMCTB, 1110 IPYHTOBHO BUCBIiTIeHO y mybmikanii [1], MM BB/l y nocnimxkyBaniit chepi
BAMAarae JOJAaTKOBOTO JICTAJIBHOTO Ta BCEOIYHOTO BpaxyBaHHS CHenU(DIKU TisUTBHOCTI
Cy4yacHoO{ arpapHoi rayry3i eKOHOMIKH.

AHaJi3 ocTaHHIX Aoc/iIKeHb i mydaikamiii. 3aranbHi OCHOBOIIOIOXKHI MOHSTTS, IO
y CBOEMY KOMILJIEKCIB OMHCYIOTH MOCIIJOBHICTh MPOLIECY CTAHOBJICHHA Ta MIAXOIU MO
Cy4acHOTO PO3YMIiHHS 0COOJIMBOCTEH (pyHKIIOHYBaHHS MexaHi3MiB bB/I, neranpHO ommcamu
y cBoix myOmikanisx BiTun3HsHI BueHi K. ['opsiuesa [2], P. )KoBnoBau [2, 11], T. IBantora [3],
C. Tmmsmenko [4], O. Kupuuenko [6], H. Kpacnokyrceka [7], I. Moiiceenko [8], B.
Optuncekuii [9], O. ®@enonin [10] Ta iHmi ByeHi. Ha BiamiHy Bia GyHAaMEeHTaIbHUX Mpallb,
AK1 TOCII/DKYIOTh IIMPOKO c(hOpMOBaHy Ta OaraTopiBHEBY MpoOieMy 3a0e3neueHHs Oe3neKu
€KOHOMIYHOI MisUNTbHOCTI, TEpeTiueHUMH aBTOpPaMU BHBYAIOTHCS TMPUKIAIHI aCTHEKTH
dbopMyBaHHS KOMIUIEKCHOTO MEXaHI3My 3a0e3MeUYeHHS] €KOHOMIYHOI Oe3MeKH MiAMPHEMCTB
(EBII). ITpeameTom OKpeMOro po3riisay BUCTYIAE MOHITTA (iHAHCOBO-EKOHOMIYHOI Oe3meKu
nignpuemctBa (DEBII). CrnenudigHoro OCOOTUBICTIO TOHATTS Y IIMPOKOMY Ta BY3bKOMY
po3ymiHHi € Te, mo Ha BiamiHy Big EBII, ®EBIl Bu3Hauae MOXIMBOCTI 3abe3nedyBaTv
KOMIUIEKC ycix ckinanoBux EBII — TeXHIKO-TeXHOJIOTIYHY, KaJAPOBY, pUHKOBY, iH(pOpMaIliiiHy,
MaTepiaTbHO-CUPOBUHHY. Jl0 KIIOYOBUX 1, OJHOYACHO, TPAAUIIIMHUX HAMPSAMIB JAOCIIIKECHHS
3araJlbHOHAyKOBHX TNHTaHb 3a0e3rnedeHHss EBII, aBTOpW BiAHOCATH: CYTHICTH TOHSTTS SIK
OaratoacniekTHoi mpobnemu [2-4; 6-10]; BU3HAUEHHS MeXaHI3My YyIpaBiiHHA Hewo [8; 9];
OCOOJIMBOCTI Ta TIPUHIMIIK yMpaBiiHHS [8]; 3aco0M W METOAM OILIHIOBAHHS PIBHS
dbopmyBaHHs iHTerpasbHOrO TokaszHuka BrnacHe EBIl y By3pkomy posywminni [7; 8; 10];
IHCTpyMEHTapilo 3a0e3MeueHHs], MEepeiiKy CKIaJ0BHX €JIIEMEHTIB €auHoi crparterii [8].
OnHoYacHO, Ha BIAMIHY B TPHUKIAJAHUX JIOCTIDKCHb, HAaBEJCHI BW3HAYEHHS HOCSTH
HA/UTMIIKOBO Yy3arajlbHeHWH XapakTep, NOTpeOYyIOTh CYTT€BUX YTOUYHEHb Yy BHIAJIKY
HeoOximHoCTI mpuctocyBanHsa 10 nmotped [ICAB, BuMararoTb KOHKpeTH3allii 3 BpaXyBaHHIM
rajiy3eBUX OCOOJIMBOCTEH BHPOOHMYOI, peaniil IipKuTamizanii MapKeTHHIOBOI, Taly3eBUX
aCIeKTIB KOHTPOJIIHTOBOT isUTBHOCTI.

IloctanoBka 3aBAaHHs. MeETOIO CTAaTTi € BU3HAUCHHS Tally3eBUX OCOOJMBOCTEH
yOpaBIiHHA 0€3MEeKO0 BUPOOHUYOI MIsITBHOCTI MIANPUEMCTB CPepH arpapHOro BUPOOHHIITBA
Himewyunnu 3aco0amMy MPaKTUYHOTO 3alpoOBaHKEHHS HA HUX KOMIUIEKCHOTO MAapKETHHIOBOT'O
MeXaHI3My. 3aco00M JIOCSATHEHHS 3a3HA4€HOI METH € Y3TO/DKEHE IOE€THAHHS isUTHHOCTI 3
HE30MTKOBOTO BHPOOHUIITBA Ta JAUHAMIYHOTO 3a0€3MeUeHHsI CIIOKUBYMX YMOA00aHbh Ta
OUIKyBaHb IMOKYTIIIIB y MPOIIEC] MOCIIIIOBHOT KJIIEHT OPI€EHTOBAHOI AIsUTHHOCTI HA YCIH CYKYITHOCTI
PHHKIB peaizallii arpapHoi MpoIyKIii.

Buknaa ocHoBHOro martepiajgy. MapkeTHHT Ha TpaJWIIHHUX TOBAPHUX PHHKAX
(Commodity-Marketing) XapakTepu3y€eThCs YCEPEIHESHUMU MIXO0AaMHU JI0 TOPTiBJIi TOBapaMH Ta
MOCTyTaMH, 1110 Ha0yBalOTh CTaTyCy B3a€MO3aMIHHHUX 1 CIIPUHMAETHCS MEPEBAKHOIO O1IBIITICTIO
HOKYTIIB SIK TOPTIBIIIO TOBAPAMH-CYOCTUTYTaMH HE3aJISKHO BiJl 00 €KTUBHO TU(EpeHIIHOBaHUX
XapakTepucTuK edexkTuBHOCTI BUpoOHUIITBA [13; 15]. MapkeTtuHroBa ckiamoBa (OpMyBaHHS
EKOHOMIUHOT O€3MEeKH CUIbCHKOTOCIIOAAPCHKUX —IMMIANPUEMCTB CTa€ MPIOPUTETOM Ui iX
(GYyHKIIOHYBaHHS, CTaOLIPHOTO PO3BUTKY Ta JIOCSITHEHHsI YCIIXy HAa PUHKY Y CTpaTeridyHii
NepCreKTuBi [2].

['opuzoHTaNIEHUIT MapKeTHHT Ha piBHI mianpueMcTB (B2B Marketing) — misiTbHICTD 1100
peaizartii npoayKTiB Ta MOCIYT, KIIEHTAMU SKOi € BUKJIIOYHO 1HIII MiANPUEMCTBA YU YCTAHOBH.
HitioBumu ocobammu B2B Marketing BHCTymaroTh MOB’si3aHI MK COOOI0 areHTH PHHKY
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BupoOHnIoi mpoxaykii (Industriegutermarkte) — BupoOHHMKH-arpapii Ta 3eMIIEBIACHUKH; TPSIMI
arentu puHky B2B (Business-to-Business Markte) — BupoOHHKH TPOIYKIIii, ONTOBI TOPriBeIbHI
MOCEPETHUKN MK TIPHEMCTBAMHU Ta KIHIIEBUMHU CIIOKWBAuaMM; areHTH PHHKIB CIIOKHBYHX
toBapiB (Konsumgutermarkte) — mianpuemiii-opratizatrops po3apiOHOT TOPTiBIi Ta MOKYII Ha
PHHKaX CIOKMBYMX ToBapiB [19]. 3a paxyHOK 3ajy4eHHs ONTOBHX TOPTIBIIB BiIOYBa€THCS
dbopMmyBaHHS Ta i1eHTU(IKYBaHHS MOXIIHOTO TMOMUTY, y3aralbHEHHS Ta YCEPEIHEHHS CepBicy
MOKYIIIB, peai3yloThcss (OPMaNbHI MAXOAM OO0 IXHHOrO OOCIYrOBYBaHHS Bi 0coOH
MOIMEHOBAHUX IMOCEPETHUKIB. XapaKTEPHUMH OCOOIMBOCTSAMH LbOTO PI3HOBHY MAPKETUHIY €
HOro pMHKOBA CTPYKTypa (MpUTaMaHHUK BUCOKHIA PiBeHb (pOopMalli3yBaHHSI OCHOBHHX TIPOIIECIB,
JOBIOCTPOKOBHI XapakTep (YHKI[IOHYBaHHs, ofiromofisi y cdepi (opMyBaHHS TOMUTY),
TPOJYKILS Ta TIOCIYTH (TEXHIYHA CKIIAJHICTh PI3HOMAHITHUX TOBApIB Ta MOCIYT, MAKCUMAJIBHO
BUCOKWH piBeHb 1HIMBiMyamizaiii poOOTH 3 MOKYMISIMH), TIOMUT Ta MPOIO3HIIis (BUIUIMBAE 3
[iJIeld JisUTbHOCTI OpraHi3amii, HU3BKHH PpIBEHb BIUIMBY), ITOBEHIHKA IOKYIIIB (BILACYTHS
AQHOHIMHICTb, 3ay4eHHS 1O TMPHUHATTSA pillleHb 3HAYHOI KUTbKOCTI (DaxiBIIiB, HASBHICTb, B
OKpEMHUX BHIIA/IKaX, B3aEMHHUX Ollepalliii), iHA Ta yMOBH (BUCOKHIA PiBEHb AU(EPECHITIFOBAHHS Ta
1HAWBIAyani3alii I1iH, BUCOKAa 1HTEHCHBHICTh MEPEMOBHH), KOMYyHiKallii (MpsMi, 1HAWBIAyalbHi,
0COOUCTI IPOIaXKi).

[IpsmMi  puHKOBI  Tpojaxki  arpompoMucioBoi — mpoxaykuii  (Landwirtschafiliche
Direktvermarktung, Business-to-Consumer Markte (B2C)) — eNeMEHT CUCTEMHU MapKETHHTY, SIKUI
HaMpsIMy TOB’S3y€ MDK COOOI0 areHTiB-BUPOOHHKIB arpapHOi MPOAYKIii Ta I KIHIEBUX
cnokuBaviB [18]. 3a paxyHOK NPHHIIMIIOBOTO YCYHEHHS ONTOBHX TOpriBiiB Ha B2C
3a0€3MeUyeThCsl  MAaKCHUMaJIbHO — IE€PCOHATI30BaHE  3aJI0BOJICHHS  NEPBUHHOIO  IIOMHUTY,
IHIWBITyali30BaHU CEpBIiC TOKYMIB, HEPOPMAIbHI TIIXOAW IO MISTBHOCTI HAa AHOHIMHUX
punkax npoxaykuii. Opranizamiinumu popmamu B2C, mo HaOynu HaiOUIBIIOrO MOIIMPEHHS B
HimewuwnHi, €: mpomaxi 3 ¢epmu (Hampukian, pepmepcbkuii marasun) (Ab-Hof-Verkauf (z.B.
Hofladen) bzw.), mpoaaxi 3 moJst (HampuKia, caMocTiiiHe 30MpaHHs MPOAYKIIiT 32 TONepeIHBOIO
nomogieHicTio) (Ab-Feld-Verkauf (z.B. Selbstpfluckaktionen)), “dbepmep npuizauts 1o kiienra”
(Szenario “Landwirt kommt zum Kunden”), kiocku Ha moTmwkHeBuX prHkax (Verkaufsstabde auf
Wochenmarkten), neHrpanbHi Marasunu B micTtax (zentrale Bauernladen in Stadten), Toprisis 3
aBTOMATIB (KapTOIUIsI, MOJIOKO abo cmakeHe M’sico) (Automatenverkauf (z.B. Kartoftfel-, Milch-
oder Grillflesch-Automat)), momuii 3 ToBapamu B cynepmapkerax (Verkaufsregale im
Supermarkt), ciayx6a mocraBnsHHs (Hanpukian, aboHeHTchka ckpuHbka) (Lieferservice (z.B.
Abokiste)), 0OCIyroByBaHHS CBATKOBHX 3aXO/iB (HANpPUKIA, NPHUTOTYBAHHS MOJIOYHOIO
nopocsatu) (Partyservice (z.B. Spanferkel)), Bynmuuna Topriens (Strafeverkauf), mpogax depe3
Kooreparlifo BupoOHHKiB Ta cniokuBauiB (Verkauf itiber Erzeuger-Verbrauchergemeinschaften
(Food-Coups)), Toprisms B pexkumi onnaiia (Online-Handel).

ArpoOi3Hec OXOIUTIOE JiSUTBHICTh YCIX KOMIIaHIM Ta EKOHOMIYHHMX CEKTOpIB, IO
(GOpMYIOTh JIAHIIO)KOK (DOPMYBAaHHSI BapTOCTI MPOAYKTIB XapuyBaHHS KIHIIEBUX CITO)KHBAYiB
arpapHoi mpoxykuii. ToBapHi moToku chepu ¢yHKIiOHYBaHHS arpoOizHecy Himewumnu Ta
pe3yJIbTaTH HOTo AISUTFHOCTI y3arajJbHeHO Ha pUcyHKy 1 [16].

Mu conigapu3yeMoch 13 MiIXO0A0M JI0 PO3YMiHHS CYTHOCTI MEXaHi3MiB (y HaIiomy
Bumna Ky, ynpasiiaas bB/] Ha piBai [ICAB), siky BU3HaueHO 4Yepe3 CTPYKTypPOBaHY CHUCTEMY
3ac00iB PO3MOPSATHO-IHIAMKATUBHOTO BIUIMBY Ha Wi, 3aBIAHHs, CYKYIHICTh (yHKIIH,
NPUHIUIIN, METOAM, I1HCTPYMEHTH, BaKell, MOJENi, M0 MiAMOPSIAKOBYIOTECS METi
3a0e3nedeHHss 06e330UTKOBOCTI y TpHBaIiii NMEPCHEKTHBI, MiHIMi3alii PU3UKIB HEraTUBHOTO
BIUTUBY (DaKTOpiB 30BHINIHHOTO ¥ BHYTPIIIHHOTO TOXOKCHHS HA YMOBHU [ISTBHOCTI,
edexTHBHOI peamizamii Micii [5].

Jo migamuu ¢opmyBanHs MM ympasminas BB/l [ICAB HimeuunHu MmokiagarOThCs
I'SATh  MEPIOMYHO  TOBTOPIOBAHMX CTAHJAPTHUX MpPOLENYp IUIaHYBaHHA MpPUOYTKOBOL
BupoOHMUOi AisutbHOCTI (Unternehmen Planung) [22]:
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[.  CuryamiifHu#i KOMIUIEKCHMHA aHaNi3 TOTEHIIHHOTO piBHSA 3arpo3 PH3HKOBOT
nisuibHocTi Ha piBHI [ICAB (3aco6ammu SWOT-ananizy, aHamizy JaHIIOXKKa BapToOCTI,
OCHUYMAapKIHTY), PHUHKY/TIOKYIIIB (3aco0amu aHamizy KOHKypeHTHuX cui (3a [loptepom),
noptdenbHoro axnanizy, Gap-aHanizy), cepeJOBHIIA AiSIbHOCTI (Y X0l pO3pO0JIEHHS CUCTEMHU
PaHHBOTO  3aCTEPEKEHHS/3aMO0IraHHs  3arpo3aM  TisSUTbHOCTi, BHKOPUCTAHHS  METOIiB
MPOTHO3YBaHHS M CIIEHAPHOTO aHalidy), L0 MoJisrae y iaeHTu(ikarii CyKymHOCTI MOCTIHHO
JFOYMX 30BHIMHIX Ta BHyTpimHIX 3arpo3 BB/l [ICAB. 30BHImHIME NpH BOMY BHU3HAIOTHCS
PUHKOBI PI3HOBMIM PU3MKIB. Y SKOCTI BHYTpIIIHIX PO3MNIAAAIOTh BUPOOHUYI (MOTOJHI 3MiHH,
XBOpOOH TBapwWH, €IiieMii, IIKITHUKN), epCOHabHI (TIOpYIIEHHs TpaBWil Oe3NeKH, BUPOOHNYI
aBapii), (iHaHCOBI (HH3bKAa JIKBIOHICTH AaKTHBIB, 3HAUYHUM 00cAr OOpProBux 3000B’s3aHb),
THBECTHIIIHHI (PU3UKK BHUXOMY 3 Jamy OyAiBENbHUX KOHCTPYKIIH Ta poOOYMX MaIIvH), TOOIYHI
(mpeteHsii 10 SIKOCTi, €KOJIOTIYHOCTI BUTOTOBIICHOI MPOAYKIII, IOPUANYHI MPEIEICHTH) 3arpo3u
He30uTKoBiK misttbHOCTI [20]. Hampukmax, y myOmikamii [17] HaBOOMTBCS JOCIHIIKEHHS
CYKYITHOCT1 pH3HUKIB (25 mo3wuiiit) GyHKIIOHYBaHHS MOJIOYHO-TOBAPHOI PepMH, 3 IKUX JIUIIE 5
BiJTHECEHO JI0 TaKWX, IO ¢1a00 BIUIMBAIOTH HA piBeHb BB/, B TO# wac, sik 20 ineHTH(IKOBAHO Y
SIKOCT1 peJIeBaHTHHUX.

am| B*. lobyera OpOMHCIORICTE (21,67 / 216) - | Cd
opT epa
/Ex moc
cmo - IyT
pT
—_— A. CINLCLKE roCnogAPCTBO (22,0 /578) @ —
i 1.
Opramisysanma TOpriBm | | (O g &
[ . [epepodaa (xapgoEa)
[PCAYETAMH KapIyEanaa npomBcToEicTs (1502 / 3875)
- G46.17 Ontora Ta posapibma E _
TOPTriBIA NPOJYKTAMH XapuVEaHHA \
Y

I. Kpymmi criossraq chepn

TOTENBHOI IHAYCTPii

-

KIHITEBI CIIOKHBAUI ATPAPHOT ITPOTYKITIT

" — pi3HOBH misTbHOCTI 3rimHO Knacugikatopa KBEJI (Ykpaina)

- MIIPZ. €BPO / THC. 3alHATHX (32 cTraTucTHYHUMH qanumu 2017 p.)

JI — nanku arpo6isnecy: C — cupoBuHHa; B — BupoOHnya (uenrpanbHa); I1 — nepepobna

Pucynox 1 — VY3aranpHena cxema (yHKHiIOHyBaHHS arpoOizHecy B HiMmewuwHi SIK IOCIIJIOBHICTBH
(hopMyBaHHS JTAHITFO’KKA JOAAHOI BAPTOCTI MPOAYKINT s KIHIIEBUX CIIOKMBAYiB
Lboicepeno: pospobrero asmopamu Ha 0cHo8i 0oonpayrosanus [16]

II. Crpateriune mapketrunroBe 3abesnedeHHss BB/l mocsraeTsest y X0l TUIaHyBaHHS
mI00aIbHNUX Ta MPUKIAAHUX 1iiel aisutbHocTi [ICAB. Y nporieci BU3Ha4eHHS TJI00TBHUX IIIICH
(bOpMYITIOEThCS: KOPIOpPAaTUBHA META, MiCis, BCTAHOBIIOETHCS KOPIIOPATUBHA 1JCHTUYHICTB.
[pukmaaHi po3KIagalOThCA HA LTI KOPIOPATHBHOI MISUTBHOCTI, (PYHKIIOHAIBHI MAapKETHHTOBI
1111, TPOMIXKHI 1111 (Y KOHKpEeTHIN cepi) MisSITbHOCTI, MANOPAIKOBaHI LTl Y cepi MapKETHHTY.

II. OneparuBHE MapkeTHHTOBE 3a0e3neueHHs BB/l peamizyeThcsi IIIIXOM CKIIaJHOTO
KOMOIHYBaHHSI METOJIB NPOCYBAHHS KOHKPETHOrO OpeHIy, TOOTO MOEJHAHOTO BHUKOPHCTAHHS
METO/IiB JOCATHEHHS LTI MPOyKTOBOI, IIIHOBOI, TUCTPUOYTUBHOI, KOMYHIKATUBHOI TIOJIITHK.
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IV. Tlpaktmune wmapkeruHroBe 3abesmneueHHs bBJl TICAB pocsraerscst 3acobamm
(haxoBUX 1l Ha ONMCAHUX BHIIE TPHOX PI3HOBHUIAX PUHKIB arpapHOi MPOAYKIIii.

V. MeHemKMEHT peieBaHTHHUX 10 MpakTHIHuX ymoB misttbHOCTI [ICAB 3arpo3 BB/l
HOJIATa€e y KOHTPOJII PiBHS O€3MEKH Ta OpraHi3yBaHHI 3BOPOTHOTO 3B’SI3KY 3a MMiJICYMKaMU HOro
3mificHeHHs. Ha 3aBeprmianbHild CcTafii po3ropTaHHs MapKeTHHroBoro 3abesmeueHHs bBJ]
IPOBOJUTHCS 4iTKa IA€HTHU(IKAlLis PpEeNeBaHTHUX pI3HOBUIIB PHU3UKIB, iXHE OLIHIOBAHHS
3aco0aMHu 3aCTOCYBaHHS iHTEIPOBaHOI crcTeMu NokasHuKiB Balanced Score Card, BukoprcTaHHs
JIOCTYTIHOI TamMu 3aco0iB 3amoOiraHHs, MOHITOpUHIY. Ilicist 3aBepleHHS OCTaHHBOI CTafil
npoLelypa MePioIMIHO MOBTOPIOETHCS [21].

Baxmueum enementom MM 3aGesneuenns bBJI IICAB e po3poGrieHa HiMEIbKUMU
JIOCITITHUKaMH MaTpUI po3MoiTy (pyHKIIOHABHUX 000B’SI3KIB (DaxiBIliB, M0 3aTy4arOTHCS JI0
npoIieciB 3a0e3MeYeHHs] He30MTKOBHX Mpoaaxis (Tadm. 1) [22].

Tabmuus 1 — @OyHKUIOHATBHA JiarpamMa  IHCTPYMEHTapil0  KOMILJIEKCHOTO
3abe3neuenHs BB/l y arpapHOMy CEKTOpi eKOHOMIKH

TMocamoei
ofos'mER

IEETEHHA

Creopenns
KOMIUIEETY
{BEIHETY ATiS0EEHHX
NPoIyETOEHK
MAPEETHHTOEHX
ILI2HIE
Pospobnessa
NPOSyETOEHK

QI JHETIE
IegmEiTyanemEl
SEXOIH mego
pospobneHaEs
taETopiE
KOMILIEECY
MAPEETHHTY
IInanyeaHHET Ta
pospodIeHAS
HOEOrD OPOSYETY
TocnigseHHT
PHHEY

Ilpogasi, B TOMY
UHCOL  CHOEMiAThHI
SEXOIH meao
MpoJaEIE
Pospobra
KOHIENi,
BHECDHCTAHHA
PERTAME

Y opasmiHeT
NpoJaHaME

BrpotHAnTED

OyHKII0HATBHI 000B’A3KH Ta BiANoBiganbHicTh: O3 — odopmieHHs 3amoieHHs; [1 — mopanu;
P — peanizyBanns (BignosinansHe BukoHaHHs); [1P — npuiinstTs pimenns; 3/C — 3anepedeHHs /CXBaJICHHS;
VY1 - ynpasninns inpopmarieto; K — konrposs; O — o6rosopenns; I/I1 — ininiatusa, popMyroBaHHsS
niponto3uuii; K — koopaunyBanHs, y3ropkenHs; [1J1 — ruianyBanns; [1P — npesenTaris;
I/K — iHCTpYyKTYBaHHsI, KEPIBHUL[TBO
IDicepeno: pospobneno asmopamu Ha ocHosi doonpayiosanns [22]
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O060B’s13k0BOI0  BUMOTOI0 10 MM ympasninas BB/l € 3ampoBamkeHHS cucTeMHU
KOHTPOJIIHTY B YaCTHHI MMOKa3HUKIB OI[IHIOBAHHS Ta KOHTPOJIO HE30MTKOBHUX MpojaxiB [12;
14; 17].

BucHOBKM Ta mnepcneKTHMBM NOAAJBLIIMX JocailxkeHb. [Ipobnemu ¢dopmyBaHHs
nieoro MM ymnpasniaas BB/ y myGmikanii mocnimpkeno Ha npukiaai gisuibHocti [ICAB
Himeyunnu. Ilpaktnune 3ampoBapkeHHSIM KoMiiekcHoro MM ympasmiaas BB/l mo3Boinse
MEHeKepaM MOO1Ti3yBaTH BECh MEpeNiK iICHyIO4YHX 3aco0iB Ta MeToiB ii 3abe3medeHHs:
YVOpaBliHHSA BUTpaTaMu; (QOpPMYBaHHS BHUPOOHMYMX 3amaciB Ta ¢i3UyHOI JUCTPUOYIIIT
npoaykKiii  (JIOTICTHKH);  MEHEKMEHT  NPOJAYKTUBHOCTI,  MapKETHHT-OPIEHTOBAHUN
KOHTPOJIIHT; CHCTEMH YMPaBIIHCHKOTO Ta OyXraiarepchbKoro oOIiKy; aHali3 pHU3UKIB
JISUTBHOCTI; YIIPaBIIiHHS Tpoecamu (hiHaHCYBaHHS Ta iIHBECTYBaHHS, MEHEKMEHT JIFOJICHKUX
pecypciB. KpeaTtnBHe BUKOpHCTaHHA TmepenideHux eneMeHTiB MM 3abesneuennss bBJ]
JO3BOJISIE TIIBHIyBaTH Ha TOCTiHHIA ocHOBI miHHICTE [ICAB mns crmoxuBadiB HOTO
OPOAYKIII. ApryMEHTYEThCS JOUIIBHICTh PO3MIUPEHHS cepr BUKOPUCTAHHS IHHOBAIIMHOTO
MM sk TOTY>KHOTO 3ac0o0y JOCATHEHHS IJIeil HE30MTKOBOI Ta 3axXWIICHOI BiJl PU3UKIB
BupoOHUYOi AismbHOCTI [ICAB. OpHOouacHO, 0COOIMBOCTI CYy4acHOTO €Tally AiIKuTamizaril
cucremu wmapketunry IICAB, a BiAmoBigHO, 1 TpomecH aaanTyBaHHS MapKETHHTOBOTO
MexaHi3my ympaiiHHsa BbBJI, Bigm3epkaniooTh HaraibHi MOTPEeOM 3aJ0BOJIGHHS BUMOT
noOyI0BH TPUPIBHEBOI OpraHi3aliiHOT MOEI YIpaBIiHHS On-line TOPTiBICI0 HA HUX, SKa
nependayvae 3ampoBaKEHHS MPAKTUYHUX i IIOAO0 I1HHOBaTH3alii MISUIBHOCTI LIEHTPIB
BIJIOBITANTLHOCTI  mignpueMcTBa  (TEHTpiB  (opMmyBaHHS  TpHOYTKY),  YKIQTaHHS
TOPTOBENbHUX ANIbSIHCIB (TOPU3OHTAIBHUN “‘IHTEPAKTUB” MDK KOMIIAHISIMH), CHIBOpami 3i
CHemiaTi30BaHUMU JTOCIITHUIKUMH Ta HAYKOBUMH YCTaHOBAMH (30BHIIITHS 1HILIATHBA).

[lepcriekTUBM MOAANBIIMX JOCHIIKEHb JIeKaTh Yy IUIOLIMHI  (OPMYJIIOBAHHSA
NPOMO3HUILiH Mmoo npuctocyBanHs MM 3a6e3neuends BB/l 10 oHOBIIEHMX BUMOT CTOCOBHO
MoJenel, cucteMu Ta 6eHumapkinry y cgepi E-roprismi npoaykuieto IICAB. OcHOBHI 3 HUX:
HANAIITYBaHHS Oe3mepeOiiiHo MifouuX CcUCTeMH Oi3Hecy Ta KOHTPOMNiHTY; muudpose
3a0e3MeveHHS MPOIIECIB OPIEHTYBaHHS Ha MOTPEOM KINEHTIB; (POpMyBaHHS 3acaj COIaIbHO
TAapreTOBaHOTO MApKETHHTY; OHOBIICHHS CEpBICHMX Ta MAaKCHUMalbHE PO3LIMPEHHS
MONITYKOBUX MOXJIMBOCTEH €JIEKTPOHHOT KOMEPIIii; MepcoHaTi3aIlii TOproBeIbHUX MPOIIECIB 3a
OJTHOYACHOTO OpIEHTYBaHHS Ha PO3LIMPEHHS MaclITaliB IiSUIBHOCTI; TEXHIKO-TEXHOJOTIYHE
Ta OprafizamiiiHe yJOCKOHAJICHHS JIAHIIOXKKIB  IMOCTAYaHHS TPOAYKIIi  KIHIICBUM
CHOXHBayaM; JOCATHEHHS BHCOKMX CTaHJApTIB pemyTamii Ta Oe3MeKu IisUIbHOCTI;
MiATPUMaHHS 1HHOBAIIIHHO OPIEHTOBAHUX Meia-CTpaTerii mpuOyTKOBOI TOPTIBIIi; peaizaiis
KOHIICTIIil CTPaTeriYHUX aJbSHCIB BUPOOHMKIB Ta MOCTaYaJIbHUKIB MPOIYKIII arpapHoOro
CEKTOPY €KOHOMIKH.
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The Marketing Mechanism of Industrial Safety Management (on the Example of

Agricultural Enterprises in Germany)

The article is devoted to the current problems of the formation of a marketing mechanism for managing
the safety of production activities (SPA). The purpose of the publication is to study the peculiarities of the use of
the mechanism on the example of the activities of enterprises in the agrarian sector of the German economy.

The practice of implementing a marketing-oriented management system at agricultural enterprises has
been studied, which consists in the application of constantly updated methods of identifying the current situation
on product markets, evaluating the level of effectiveness of establishing communications with customers,
sectoral price policy, evaluating sales indicators, key indicators of the effectiveness of used product sales
channels, advertising activities. Arguments are presented in favour of the expediency of constantly expanding
the scope of application and innovative updating of the marketing mechanism as a powerful means of achieving
the goals of loss-free and risk-protected production activity in the field of agricultural production. Improvement
of the toolkit of the proposed mechanism is especially relevant under the conditions of constant updating,
complex digitization of trade processes, innovation of marketing procedures under the conditions of
transformation of controlling specialists into business partners of the management, involvement of specialists in
the analysis of large data sets into participation in the management of processes for ensuring the SPA,
strengthening of trends to digital planning, exponential expansion of business analytics capabilities, accelerated
integration into the system of ensuring the SPA, the principles of controlling the production of high-quality
organic agricultural products.

It is assumed that the effective use and purposeful improvement of the marketing mechanism for ensuring
the SPA will allow to increase the level of return of the business models applied at enterprises in the field of
agricultural production (individual types and directions of income generation, marketing concepts, methods of
market pricing), as well as its regulations (organizational structure, business processes, practical skills of
personnel).
marketing, economic mechanism, production activity, safety management
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